For Discussion #2 - My most powerful persuasively skill

The Presenter
[bookmark: _GoBack]“I convey my ideas persuasively”
You influence others by conveying your views in a structured and persuasive manner. You attract others to your point of view by your choice of words and the techniques that you use for communication. You project a viewpoint that appeals to others. Effective presenters excel in these four areas:

· Clear presentation. Obviously, no one can successfully influence others unless he or she presents a clear, coherent and lucid case. Everyone must understand the arguments and conclusions the same way as the presenter. All presentation techniques (including use of audio/visual aids) are relevant. 

· Arguing a logical case. This skill is important to the influencing process because people intuitively respond to logic, which translates as “rightness.” Sometimes the presentation focuses more on values than intellect but requires a logical structure that is both coherent and defensible. 


· Dealing with audience reaction. Members of the audience must adapt the message as their own. All objections or questions should be answered to the audience’s satisfaction.

· Personal strength. The concept is hard to define; the word “charisma” is often used to describe those who possess this extraordinary quality. The ability to gain respect by winning the hearts and minds of the audience is quite valuable; those who influence successfully give the audience a sense that they “earn” personal significance by lending their support.
